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(d) The contracting officer shall
make every effort to ensure that fees
negotiated by contractors for cost-
plus-fixed-fee subcontracts do not ex-
ceed the fee limitations in FAR
15.903(d).

[56 FR 36326, July 31, 1991, as amended at 60
FR 29497, June 5, 1995]

215.806–3 Field pricing reports.

(a)(i) If, in the opinion of the con-
tracting officer or auditor, the review
of a prime contractor’s proposal re-
quires further review of subcontrac-
tors’ cost estimates at the subcontrac-
tors’ plants (after due consideration of
reviews performed by the prime con-
tractor), these reviews should be fully
coordinated with the administrative
contracting officer (ACO) having cog-
nizance of the prime contractor before
being initiated. The ACO for the prime
contractor will initiate the request to
the ACO for the subcontractor, with an
information copy to the auditor for the
subcontractor. The ACO for the sub-
contractor sends the resulting field
pricing report to the prime ACO with
an information copy to the prime audi-
tor. Requests for field pricing support
on lower tier subcontractors are han-
dled in a like manner.

(ii) Notify the appropriate contract
administration activities when exten-
sive, special, or expedited field pricing
assistance will be needed to review and
evaluate subcontractors’ proposals
under a major weapon system acquisi-
tion.

215.807 Prenegotiation objectives.

(a)(i) Also consider data resulting
from application of work measurement
systems in developing prenegotiation
objectives.

(ii) Consider field pricing support
personnel participation in planned
prenegotiation and negotiation activi-
ties.

(b) Prenegotiation objectives, includ-
ing objectives related to disposition of
findings and recommendations con-
tained in preaward and postaward con-
tract audit and other advisory reports,
shall be documented and reviewed in

accordance with Departmental proce-
dures.

[56 FR 36326, July 31, 1991, as amended at 59
FR 27669, May 27, 1994]

215.808 Price negotiation memoran-
dum.

(a)(8) Include the principal factors re-
lated to the disposition of findings and
recommendations contained in
preaward and postaward contract audit
and other advisory reports.

(10) The memorandum—
(A) Must document significant devi-

ations from the prenegotiation profit
objective;

(B) Should include the DD Form 1547,
Record of Weighted Guidelines Applica-
tion (see subpart 215.9), if used, with
supporting rationale; and

(C) Must document the rationale for
not using the weighted guidelines
method when its use is required by
215.9.

215.809 Forward pricing rate agree-
ments.

(e)(i) Use forward pricing rate agree-
ment (FPRA) rates when such rates are
available, unless waived on a case-by-
case basis by the head of the contract-
ing activity.

(ii) Advise the ACO of each case
waived.

(iii) Contact the ACO for questions
on FPRAs or recommended rates.

215.810 Should-cost review.

215.810–2 Program should-cost review.
(b) DoD contracting activities should

consider performing a program should-
cost review before award of a definitive
major systems contract exceeding $100
million.

[61 FR 7742, Feb. 29, 1996]

215.810–3 Overhead should-cost re-
view.

(a) Contact the DCMC/DLA Overhead
Center, Fort Belvoir, VA 22060–6221, at
(703) 767–3387, for questions on overhead
should-cost analysis.

(b)(i) The Defense Contract Manage-
ment Command/Defense Logistics
Agency (DCMC/DLA), or the military
department responsible for performing
contract administration functions
(e.g., Navy SUPSHIP), should consider,
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